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Add exceptional value with Two Hawks

Family Office Services

Educational events & private briefings for clients & advisors

Two Hawks Family Office Services is known for presenting educational and private

briefings for client and advisor events—including training, continuing education,

organization meetings and other in-house and public seminars. These sessions are

typically led by S. Craig Stone Il, Esq., an attorney and advisor with over 27 years of

experience in estate, tax, asset protection, business and wealth planning.

ESTATE PLANNING CLIENT | ADVISOR

Estate Planning 101 ° °
The Top 10 Estate Planning Mistakes...and How to Avoid Them ° °
Is Your Living Trust a “Ticking Tax Time Bomb” under the

° °
New Tax Laws?
Time for a Review...Keeping Your Estate Plan Up to Date ° °
Lessons Learned from Celebrity Estate Plans...Or the Lack Thereof ° °
The Impact of Long Term Care on Your Estate Plan ° °
Estate Planning for Individuals with Special Needs ° °
Estate and Planned Giving: Including a “Charitable Partner”
. ° °
in Your Estate Plan
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ESTATE PLANNING - SPECIAL TOPICS CLIENT | ADVISOR

Using Special Needs Trusts for Your Special Loved Ones ° °

Building the Family Fortress: An Introduction to Asset

Protection Planning ¢ i
The Family Bank: A Wealth Planning Tool for Every Family ° °
Using Private Family Trust Companies in Your Estate Plan ° °
Protecting the Inherited IRA for Your Loved Ones.... o o
An Introduction to the IRA Inheritance Trust™
A Better Way to Plan: Client-Centered Estate Planning, Combining

: . . - ° °
Family Values with Charitable Giving
Better life and business planning utilizing charitable planning methods ° °
Estate and planned giving: what to do now...tax planning strategies ° °
Under the new tax laws ° °

How did we get here? Trustee issues and opportunities with ilits
what to do now...Wealth management from a legal perspective ° °
building your safe harbor....Planning in the new economy

The top 10 questions car collectors need to ask themselves ° °

Values-based estate planning: how to incorporate non-financial
goals in your estate plan

A legacy of stewardship lecture series:
(1) An introduction to legacy planning;
(2) The abcs of faith-based estate planning; ° °
(3) Building your faith-based legacy;
(4) Creating your eternal inheritance

Building successful estate plans through family care meetings ° °
Building successful estate plans through family governance ° °
How to be a successful successor trustee ° °

BUSINESS / REAL ESTATE PLANNING CLIENT | ADVISOR

Connecting the business owner’s personal estate plan to the
business train: why traditional estate planning does not work for ° °
business owners lessons learned from ‘the house of mondavi’

Creative solutions for real estate investors ° )

Top 5 planning pitfalls for real estate investors counseling the small

: : . . . ° °
business owner in nevada planning with the nevada series lic
The ultimate business success: exiting your business on your N o
terms...no matter what
The case for exit planning: educating today’s business owner on . o
plannin for the future
Exit planning: lessons learned in the trenches ° °
Exit planning in one hour for the busy business owner business
succession planning for the busy business owner business succession . o
planning with charitable tools business planning with family limited
partnerships and llcs
Buy-sell planning....Protecting your business from the four “ds” o o

“de-risking” for the small business owner

twohawksfos.com




Don’t get bitten by the unknown: de-risking for the professional

CLIENT | ADVISOR

BUSINESS / REAL ESTATE PLANNING

Act on “Trust”

. . . . - . ° °
practice what if? Practice succession for the retiring, disabled or
Deceased professional service provider ° °
A survey of perspectives on the valuation of law firms & practices
taking the next step - introducing family councils and governance ° °
for family business owners
Planning for your next liquidity event - making capital gains o
. °
taxes optional
TECHNICAL / ADVISOR PLANNING CLIENT | ADVISOR
Maximizing Cash Proceeds Upon the Sale of a Business or Other
. °
Capital Assets
Capital Gains Tax Planning with Intermediated Installment Sales
Advanced Charitable Planned Giving Tools to Achieve Your Client’s °
Personal and Business Goals
Alphabet Soup: An Introduction to Charitable Planned Giving
Options Alphabet Soup: An Introduction to Irrevocable Trusts and °
When to Use Them
NINGs, DINGs, and WINGs: Federal and State Income Tax Planning
with Irrevocable Trusts °
Selling the C Corporation: Eliminating Capital Gains with Qualified
. °
Small Business Stock
Selling the S Corporation: Structuring the Deal to Minimize or Avoid o
Capital Gains
Planning in the Post-TCJA World °
The Good, the Bad, & the Ugly: Taxes and Wealth Planning o
Strategies under the New Tax Laws
Estate Planning with Life Insurance and ILITs °
Modern Irrevocable Life Insurance Trusts: Taking the Traditional
°
ILIT to the Next Level
How to Modify Existing Irrevocable Trusts: An Introduction to
: . °
Decanting & Non-Judicial Settlement Agreements
Executive Briefing for Advisors — Current Asset Protection Issues
) °
and Strategies
Wealth Analytics: Using Technology in Case Design The Family o
Wealth Diagnostic: A New Planning Model
Collaboration: Keeping Egos at the Door and Getting Advisors to
°
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GET STARTED

702-508-6344

info@twohawksfos.com

Wealth preservation strategically designed.

Two Hawks is your trusted partner in helping high-net-worth families and business
owners successfuly preserve wealth. See why the nation’s top financial advisors, CPAs,

attorneys and family offices turn to Two Hawks to help solve complex client needs.
Visit twohawksfos.com.
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